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At April, we're often asked the same question: where are
mortgage rates heading?

When people ask me where interest rates are heading, I'm always very cautious. The truth is, | just don't know.
We've all seen how quickly the rates can change, remember the mini-budget from Liz Truss that changed the rate
environment. Global events, government policy shifts, macro economic data and even sentiment can turn the dial
overnight. If you'd relied on forecasts over the last few years, you'd have been caught out more often than not.

That's the real issue with trying to predict the future: it gives a false sense of certainty. Advisors know this.
Borrowers come to them asking, "Should | wait for rates to fall?" or "Do you think things will get better in six
months?" And the honest answer is: they don't know either. And this leaves people exposed to unnecessary risk.

So the real conversation isn't about where rates might go. It's about how to manage interest rate risk in a world
where uncertainty is a given. That's what advisors are really helping clients to navigate: not playing the prediction
game, but making smart choices that protect households from shocks and give them certainty to plan ahead.

Now, this is where longer-term fixed rates can play a role. For years, the market has focused on two- or three-
year fixes, short windows that line people up for repeat uncertainty and costs when they come to remortgage.
But if you step back and think about people’s lives, planning for the future, raising families, building careers,
stability over a longer horizon is worth far more than an uncertain forecast.

Longer-term fixed rates give that stability. They lock in affordability and create certainty at a time when
everything else, the economy, politics, even daily life, is less predictable. And certainty isn't about standing still; it's
about giving people a secure foundation from which they can make decisions with confidence.

Of course, the barrier has always been flexibility. Advisors and customers worry about being tied down. And that's
where we've worked hard at April to create a different proposition. We've built our 10 and 15-year products so
they give the certainty of a longer-term fixed rate, but without the restrictions. No early repayment charges when
moving home. Automatic rate reductions as loan-to-value improves. Unlimited overpayments without penalties,
so people can chip away at the balance on their own terms.

It means you can have both: certainty and flexibility. You manage the risk, you create certainty, and you still keep
the flexibility to adapt as life changes.

So while the market keeps debating the Bank of England’s next move and impact on mortgage rates, | think
advisors can lead a more valuable conversation. One that's not about predictions, but about protection. Not
about short-term wins, but about long-term resilience. And that's where the future of good mortgage advice
really lies.
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